
1

Meet The Target Date Team

[00:00:10] 

Andrew Dierdorf: That’s right, you think about the target environment today and clearly for a lot of plan 
sponsors selecting a target date fund and evaluating and targeting funds more important than ever in terms of 
their responsibilities, big part of our responsibility is to ensure that the sponsors and participants are getting what 
they need and we’re helping them achieve successful outcomes. 

[00:00:26]

Brett Sumsion: We take that commitment very, very seriously. And I think that’s led us to build an investment 
process that’s world class that breaks down the different investment elements and investor and plan sponsor 
elements into their respective pieces and tries to drive repeatable outcomes for our shareholders. 

[00:00:40]

Andrew Dierdorf: And our process is very oriented towards helping someone achieve a goal. And we think of 
the goal as helping someone maintain their standard of living in their retirement years. So it’s a lifetime goal in 
a lot of ways in our research and our process is oriented towards that type of outcome. I think if Fidelity we have 
a lot of access to information about how the investors save, how they use the funds. We have deeper investor 
knowledge than many other providers. And day to day, you and I spend a lot of time talking about the capital 
markets and thinking about capital markets research and what might happen in the future that’s different than the 
past. So the capital markets, in dealing with uncertainty through our investment process, is kind of central to our 
investment approach. 

[00:01:17]

Brett Sumsion: And there’s two basic building blocks, if you will, of the strategies. There’s the strategic 
benchmarks and the glide path elements which are focused on the secular drivers, the long term drivers of capital 
market outcomes. And then there’s the active machinery, both the active allocation and the active securities 
selection. Both pieces work together to drive good outcomes for the shareholders, but have very different time 
horizons. The strategic elements are focused on 20 year outcomes, 20 year plus outcomes, whereas the active 
allocation and active security solutions focused on more cyclical horizon. 

Andrew Dierdorf: The one to five year end of the process of building the glide path. Diversification is one of the 
first principles that comes to mind, because diversification, I think, in a lot of ways is we believe that the best way 
to protect yourself against future uncertainty because we can’t forecast the future perfectly. 

Brett Sumsion: And so as a result, you diversify across asset classes that you believe are going to pay you a risk 
premium over time, that you’re going to earn a return for over time. And in doing that, depending on someone’s 
stage of life, whether they’re younger investor or whether they’re an older investor entering retirement, the 
principle of diversification is still meaningful and important no matter where you are in that life cycle. 
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Read a fund’s prospectus and consult your financial advisor before investing. Mutual funds are not guaranteed; their values change frequently and past performance may not 
be repeated. Investors will pay management fees and expenses, may pay commissions or trailing commissions, and may experience a gain or loss.

Views expressed regarding a particular company, security, industry or market sector are the views only of that individual as of the time expressed and do not necessarily represent 
the views of Fidelity or any other person in the Fidelity organization. Such views are subject to change at any time based upon markets and other conditions and Fidelity disclaims 
any responsibility to update such views. These views may not be relied on as investment advice and, because investment decisions for a Fidelity fund are based on numerous 
factors, may not be relied on as an indication of trading intent on behalf of any Fidelity fund.

Certain statements in this commentary may contain forward-looking statements (“FLS”) that are predictive in nature and may include words such as “expects”, “anticipates”, 
“intends”, “plans”, “believes”, “estimates” and similar forward-looking expressions or negative versions thereof. FLS are based on current expectations and projections about 
future general economic, political and relevant market factors, such as interest and foreign exchange rates, equity and capital markets, and the general business environment, 
in each case assuming no changes to applicable tax or other laws or government regulation. Expectations and projections about future events are inherently subject to, among 
other things, risks and uncertainties, some of which may be unforeseeable and, accordingly, may prove to be incorrect at a future date. FLS are not guarantees of future 
performance, and actual events could differ materially from those expressed or implied in any FLS. A number of important factors can contribute to these digressions, including, 
but not limited to, general economic, political and market factors in North America and internationally, interest and foreign exchange rates, global equity and capital markets, 
business competition and catastrophic events. You should avoid placing any undue reliance on FLS. Further, there is no specific intention of updating any FLS whether as a 
result of new information, future events or otherwise.

[00:02:22] 

Andrew Dierdorf: Our strategy is not static in nature. It’s ongoing and evolutionary. And I think it’s important to
to evolve as the capital markets evolve. So as those secular drivers of long term outcomes are changing, we’ll 
adjust the asset allocation from time to time to reflect that kind of research. So I think about our day to day 
responsibilities and making sure these strategies are the best they can be for our investors and plan sponsors. 
And you feel the passion, the dedication, the commitment from the resources around us and the organization 
around this to to make sure that our target date funds deliver outcomes for investors in the future. 


